
Persistence in Lead Follow Up

By Coach Lei Wang 



Mindset of 
Persistence

• Persistence is the choice to 
continue, despite difficulty and 
opposition, and struggle to 
achieve that goal. 

• Perseverance is the continuation 
of commitment through action, 
despite the lack of success. It is 
also the ability to overcome the 
repetitiveness of problems from 
difficult situations.



You Are 
Valuable

Skill of 
Persistence #1





Skill of 
Persistence 

#2 
They Need 

You  

When you do not 
consistently offer your 
professional services to the 
people you care for most, 
you are putting them in 
danger of using an agent 
who will not take care of 
them and their money like 
you would. Or even worse, 
try to do it on your own.







Skill of Persistence #3 
Consistency Means Daily





Skill of 
Persistence #4 

Follow up 
Means Service

Don’t just Ask 
….

- JUST BE.
Be a Trusted 
Consultant







Skill of 
Persistence 

#5: 
How 
you 

show up

How you 
contact your 

Database 
shows them 
how you do 

your business





Skill of Persistence #6:

It’s a long game



Some days, 
you’ll not 
get good 

response. 

• It’s Ok! It’s part of the deal!
• Get over it and go on! It’s 

normal.
• People have bad days. Give 

people grace. Use the Green 
Lens.

Keep going
Stay Positive



When 
someone 
says YES

Contacts FIRST
Service NEXT



Are you willing?

Do it every day for 90 
days without fail and see 
what happens.


